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If you are registering more than one phone connection, please duplicate this form. The $65
fee applies per phone line. List additional attendees that will be joining you for no additional

conferences. Michael looks forward to

For more information and to cost If you want to receive CPE credit for all participants:
. : ADDITIONAL ATTENDEES

register, contact:

THE BUSINESS CREDIT COMPANY

MANAGEMENT ADDRESS

Wisconsin Credit Association
PO Box 510157
New Berlin WI 53151

TELEPHONE CALLING INTO WEBINAR FROM

Method of Payment (Non members are asked to prepay):

__Invoice my Company $ (BCMA & WCA Members Only)
Phone: 262.827.2880 __ Check Enclosed $
Fax: 262.827.2899 __ Credit Card (Please contact BCMA/WCA at 262.827.2880)

A credit or refund will only be given for cancellations received 5 days prior to the session. Please
send your reservation to the Association office listed on this announcement or call 262.827.2880
to register or with questions.

www.wcacredit.org



